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Grahams Report Success 
Of Co-operative Salesmen’s 
Compensation Experiment 


Find Move by Factory to Help Dealers Employ Addi- 
tional Men Has Aided in Developing 
Sales Talent 


ETROIT, Oct. 7.—In a summary of two months’ opera- | 


tion of the Graham-Paige salesmen’s co-operative com- 
pensation plan, under which the factory shares equally with 
the dealer the burden of paying salaries to new salesmen, 
C. W. Matheson, general sales manager of the Graham-Paige 
Motors Corporation, says that the plan has been successful 
in its main purpose; that is, the discovering and developing 
of productive salesmen during the slack selling season, in 
order that dealers may be well prepared for the peak of 


business that will mark the return of better times. 

“The co-operative compensation | 

{ plan,” says Mr. Matheson, “was put | 

a effect at a time when, because 
of the seasonal falling off of sales, 


G. E. GUARANTEES 
ITS EMPLOYEES 6 


-——@ 


reduce their sales forces to an ex- 
treme minimum. Our plan was de- 
‘signed to enable the dealer, by of- 
jfering the salesmen an assured 


MONTHS’ WOR 
a ‘salary, to acquire a good staff of 


New York, Oct. 7.—Affirming its | : 4 
confidence in the future of the elec- an expert force oven grog re 


tric industry, General Electric Com- in the f 

pany has offered its shop employees | «yj. plan. was, Of course, an ex- 
a — oe | periment, since it- was the first in- 
= ee _ = a . ee es | stance in the automobile industry of | 
eginnine ovember e new | 4 factory’s sharing in the paying 


proposal, wi <i: is called “a plan to | of retail salesmen’s salaries and the 
prevent further layoffs for lack of | F,<¢ attempt to put motor car sales- 
—, . to be voted on by employ-' men on a regular income basis 
es 0 e company who are mem- through factory co-operation. It is 
bers of the General Electric unem- | the general practice in the industry 
ployment pension plan, which em- {. jet the dealer take the entire 


|many dealers had been compelled to | 








5 Cents, $12 Per ‘Year 
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IN. A. C.C. Estimates September 


Car-Truck Output at 142,651 


DE VAUX CUTS PRICE 
OF SEDAN $10; BOOSTS 
OTHERS $35 TO $70 


Detroit, Oct. 7. — De Vaux-Hall 
Motors Corporation has reduced the 
price of its standard sedan $10 to 
$685 f. o. b. factory. Other body 
types have been increased from $35 
to $70. 

The company is now operating 
four days a week on a combined 
schedule of approximately 700 cars 
a month for both the Grand Rapids 
and Oakland plants. — 


‘CANADIAN EXPORTS 
SHOW FURTHER DROP 


| 


Washington, Oct. 7%.—Canadian 
exports of motor vehicles totaled 
$307,405 in August, a decrease of 20 
per cent. from July shipments 
valued at $386,118 and a decline of 
| 81 per cent. from the August, 1930 
vaulation of $1,618,517, the Depart- 
ment of Commerce announced today. 

Shipments of automobile parts 
were valued at $70,575 in August, 
1931, as compared with $72,495 in 
July, 1931, and $97,166 in August, 
1930. 

Exports of units 


Passenger car 





braces the great majority of all shop 
employees of the company. 

In announcing the new proposal | 
to the workers, Gerard Swope, presi- 
dent, said: “We are firmly of the 
belief that the electrical needs of 
125,000,000 people in the United | 
States, especially with the increas- | 
ing demand in the home, will keep | 
the electrical industry active. We | 
realize the anxiety in the minds of | 
our hourly and piecework employees | 
in the apparatus works, which} 
necessarily reduces their effective- | 


(Continued on Page 2) 
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S. A. E. to Discuss Forging, 
Moldings and Machining 
At Sessions in Detroit 


ness and restricts their output, and| National Production Dinner Will Have A. K. Brum- 


to relieve this we offer for adoption 


(Continued on Page 7) 


Ruthenberg « 


4 ueeieeeees 


DETROIT BUILDING j 
PERMITS SHOW GAIN | 

Detroit, Oct. 7.—Permits in Detroit | 
for new buildings, additions and| 


baugh as Toastmaster and Louis 


as s Speaker 


ETROIT, Oct. 7.—Technical sessions of the Society of 
Automotive Engineers production meeting will be con- 


alterations during September totaled tined tomorrow in the Crystal Room at the Book-Cadillac, 


844, with cost estimates of $1,637,910, | 
compared with 825. permits and cost | beginning promptly at 10 o’c 


estimates of $1,133,492 in August and | for discussion. J. H. Friedm 


1,257 permits and cost estimates of | ‘Company will present the fir 
$5,106,257 in September, 1930. 





Late News Flashes 

New York, Oct. 7.— 
Steel Institute, September output of ingots averaged 28.02 
per cent. of capacity, as against 31.13 per cent. in August | 
and 54.56 per cent. in September, 1930. Iron Age, in its cur-| 


rent issue, will say that some measure of recovery in the 
steel industry is indicated for the last quarter of the year 


According to the American Iron and 


by prospective purchases of automobile steel, rails and 


line pipe. 


x % * 


New York, Oct. 7. — Gasoline stocks declined 405,000 
barrels in the week ended October 3 to 30,368,000 barrels, 
according to a report of the American Petroleum Institute. 
Crue oil output for the country for that week averaged 
2147, 450 barrels, off 45,000 barrels from the previous week. | 





| velopment of various methods of 


lock. Two papers are down 
an of the National Machinery 
st paper, on the development 


. of ee by pressure as aplied to forgings. 


> 


This paper deals with the de-| 


machining by pressure. Interesting 
examples of the possibilities of this | 
| new process for obtaining accurate 
low-weight forgings are discussed. 

The hot coin forging of connect- | 
| ing rods and similar parts is covered 
in detail and there are notes on the 
| pressure forging of non-ferrous 
metals, Mr. Friedman also refers | 
to the straightening and sizing by 
pressure Of malleable castings. 

The second paper has been pre- 
pared by J. L. Dostal of the Holley 
Permanent Molding Machine Com- 
pany. The subject dealt with is the 
economic advantage of permanent 
molding. A resume of the paper is 
presented herewith: 

Permanent molds for casting iron 
are made from the same iron that 
is poured into them. Master pat- 
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DURING AUGUST | New York, Oct. 7.—Directors of| 


| Total Production for First Nine Months of This Year 
| Placed at 2,196,129; About 
| 28% Below 1930 


N* “EW YORK, Oct. 7.—At the regular monthly directors’ 
meeting of the National Automobile Chamber of Com- 
merce, held here today at headquarters, 366 Madison Ave., it 
was announced that September, 1931, production by the 
industry totaled 142,651 vehicle units. This compares with 
an output of 191,741 units in August, 1931, and with 228,606 
in September, 1930. The decrease under the August total was 

25. ».6 per cent. and under the September, 1930, level the drop 


“was 37.7 per cent. 
N.A.C.C. MEMBERS |. "=! 





Total production for the first nine 
| months of 1931 amounted to 2,196,- 


-| T0 DRAW NATIONAL 129, which compares with 3,047,752 


in 


SHOW SPACE TODAY |<: 


the same period of 1930, the de- 


ase yepresenting approximately 
28 per cent. 
When Automotive Daily News 


the National Automobile Chamber | completed its wire survey on Octo- 
| of Commerce held their regular) poy 1, indications were that produc- 


month! eeti 
| sanduamtenn a tion would reach about 150,000 units. 
This preliminary estimate is borne 


day. Routine matters were dis- 
| out by that of the N. A. C. C. The 


posed of at this meeting. 
| final revision will be given out later 


The members’ meeting is set for} 
tomorrow, in a with aoe in the month by the Department of 
pomannnee in Washington. 


& ALS. MLE. PROGRAM 
FOR NOV. SESSION 








NOW COMPLETED 


C. C. wc is beginning to 
New York, Oct. 7.—The program for 


arrive and the normal crowd will} 
be in attendance when the meeting 

the fifty-second annual meeting here 
of the American Society of Mechani- 


officially opens tomorrow morning. 
cal Engineers, November 30 to De- 


Among the directors who are al-| 
| cember 4, is now practically in final 


ready here for the meetings today | 
and tomorrow are Alfred H. Swayne 

form, with twenty-six excellent tech- 
| nical sessions combined with inter- 


of General Motors, Roy D. Chapin 
of Hudson, Robert W. Woodruff of 
White, Charles D. Hastings of Hupp, 
Fred J. Haynes of Franklin, A. J. 
esting lectures and social events. A 
busy time for those in attendance is 
sure to result, 
Two outstanding men have been 


Brosseau of Mack and L. A. Miller 
of Willys-Overland. 

selected to deliver the Towne and 
the Thurston lectures. Dr. S. Marion 


GRANT TELLS BANKERS 
1932 FIRST HALF 
WILL TOP 1931 : 


tures last year on “Talking With an 


TLANTIC cITy, N. J., Oct. 7.— 

One of the principal speakers at 
Audience,” will continue these lete 
tures three mornings during the 


yesterday’s session of the American 
Bankers’ Association was Richard 
H. Grant, vice-president-im charge 
of sales for General Motors. Mr.| meeting. These will precede the 
Grant had a number of interesting | technical session. One or two other 
lectures of current interest have also 
been arranged. 
Among the non-technical events 


and encouraging facts to lay before 
the bankers. 
Mr, Grant informed his audience | 





_ (Continued on Page 7) 
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Auburn Earnings $4. 91 
A Share for Quarter 


1931, consolidated net 
|amounted to $3,338,446, equal to 
sidiaries earned consolidated net | $16.77 per share, as compared to 
profits during the months of June, | $1,044,944, equivalent to $5.25 per 
July and August, comprising the share for the corresponding period 
third quarter of thecurrent fiscal of 1930, and compares to $2,958,220, 
year ended August 31, 1931, amount- | | equivalent to $14.86 per share for 
ing to $977,270.83, equal to $4.91 a |the corresponding period of 1929, 





Auburn, Ind., Oct. 7.—The Auburn 
Automobile Company and its sub- 


profits 


share on 199,060 shares outstand-! based on the present number of 
ing on that date. | shares outstanding. 
This compares with net profits of | Consolidated balance sheet of 


$178,935, equivalent to 90 cents a|} Auburn Automobile Company and 
share, for the corresponding period | its subsidiaries as of August 31, 1931, 
of 1930, based on the number 
shares now outstanding. 

For the first nine months of the 
current fiscal year ended August 31, 


of |shows current assets amounting to 
$15,143,784, of which $9,074,361 was 
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Grahams Report Success 


Of Plan to 


Pay Salesmen 


(Continued from Page 1) 


burden of maintaining a sales force. 
While that system is sound in nor- 


mal times, recent conditions made 
it impossible for some dealers to 
maintain a staff of salesmen in 


preparation for the return of busi- 
ness. 

“During the two months that the 
plan has been in operation, our 
dealers have engaged hundreds of 
new salesmen. Dealers were per- 
mitted to give each salesman three 
weeks’ test, in order to determine 
whether he would produce. Naturally 
there has been a large turnover, 
which was to be expected—but 
while many failed to prove their 
worth in this period, many others 
quickly demonstrated their real 
selling ability. 

“Our records show large number 
of men who soid a Graham during 
the first week of their try-out pe- 
riod. J.L. Milton, a new salesman for 
Benell Motor Company, Evanston, 
Til., sold three cars in his first 
week, and there were others who 
made two sales in the first week. We 
did not, of course, expect a sales- 


‘TH be in 
DETROIT again 
next month 





«+. reserve me a room now.” 
This is no infrequent experi- 
ence to Hotel Fort Shelby 
Room Clerks. Hotel Fort Shelby 
hos always endeavored to 
provide every comfort and 
convenience for its guests. 
4 Its beautiful, commodious 
rooms ... inviting lobby .. . 
preferred location . . . incom- 
forable food and reasonable 
tariffs are considerations 
underlying such compelling 
popularity. 4900 units... all 
equipped with servidor and 
private bath. Rooms as low 
es $3.00 per day... 
$10.00 and upwards. 
Motorists ore relieved 
of their aviomobiles 
@! the door without 
service charge. Write 


for free rood map, and 
your copy of “Aglow 
with Friendliness,” 
cur wnique end 
fascinating magazine. 


Or 


3 


suites 





HOTEL J 


She 


E. J. BRADWELL, Manoger 
DETROIT 


wAGLOW WITH FRIENDLINESS ” 


;}and the results prove that three 
weeks is neither too long nor too 
short for a try-out period. Many 


first week became productive in the 
second or third week. 

“At St. Paul, Minn., A. A. Lilli- 
gren, employed by the Powers Motor 
Company, Inc., made five sales in 
the second week. Frank Wilsford 
of the Rabon-Thompson Company, 
Houston, Tex., made three sales in 
his third week and a total of five 
in five weeks. William A. Duffey, 


terns are metal-faced or made from 
hard wood, no finish being required 
in the impression. The dry sand 
core made from the master pattern 
is coated with graphite. The mold 
is normalized after casting, then 
machined on its faces and coated 
with a refractory facing. An addi- 
tional coating of acetylene smoke is 
applied automatically in the molding 
machine before pouring. 

Standard twelve-head semi-auto- 
matic molding machines are used 
generally for quantity casting. One 
man pours continuously and another 
ejects the castings. If cores are re- 
quired, a third man sets them. 
Single-head machines are used for 
small quantities, and special ma- 
chines for castings that are too large 
for the standard machines. 

No unlimited supply of trained 
men is available, but the process is 
comparatively simple. Such is the 
progress of the art that castings 
which seemed impossible a few years 
ago are considered simple now, and 
within a few years cylinder blocks 
and virtually all other castings for 
automobiles will be cast in pe aa- 
nent molds. 

Among the advantages found are 
uniformity in size and hardness of 


CANADIAN EXPORTS 
SHOW FURTHER DROP 
DURING AUGUST 


(Continued from Page 1) 


nS et 


decreased by 15 per cent., and truck 
units by 31 per cent. Shipments of 
passenger cars in the low and me- 
dium priced classifications decreased, 


while exports in the classification 
$500 to $1,000 increased by 13 per 
cent. Exports of trucks of a capa- 
city of 1 ton or less showed a gain 
of 6 per cent., but shipments of 
heavier trucks over 1 ton capacity 
declined 55 per cent. 

August production in Canada was 
7 per cent. over the July output, the 
low point for the year to date. 

Exports of passenger cars in Au- 
gust totaled 542 units, as against 
644 in July and 2,552 in August 
1930. Truck shipments totaled 198 
units in August as compared to 290 
in the previous month and 1,370 in 
August of last year. 

British South Africa, with in- 
creased purchases of 24 per cent., 
remained the leading market for 
Canadian passenger cars. 

Exports to Argentina, British East 
Africa and Portuguese Africa more 
men doubled shipments. in July 

1, 

Trucks to British West Africa in- 
creased by 900 per cent., advancing 
that country to first position as a 
market for Canadian trucks. 


GEORGE T. BRIGGS 


Indianapolis, Ind. Oct. 7.— The 
| death of George T. Briggs, 55 years 
| old, sales manager of the Wheeler- 
Schebler Carburetor Company, oc- 
curred here after a brief illness. 
Mr. Briggs was a member of the 
Society of Automotive Engineers, of 
which he was at one time president. 
He was former sales manager of the 
Factory Sales Corporation at Chi- 
cago and was once president of the 
Motorcycle and Allied Trades Asso- 
ciation, 
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salesman for the Blair Motor Com- 
pany, Salt_Lake City, found one 
week of training sufficient and de- 
livered three cars in his second 


week, 
“J. W. Driscoll, for the Webb 
Motor Company, Oakland, Cal., 


made two sales in his first week 
and two more in his second week. 


man to make good in seven days,| Our test shows that the new plan 


| 
| 


who did not make a sale in the! salesmen under the co-operative 


works as well in small towns as in 
large cities; for example, our dealer 
at Rochester, Minn., engaged two 


plan and these men made three sales 
in their first week’s employment. 

“There are, of course, many other 
instances of good records made by 
the new salesmen. To gain these 
men for our selling forces has been 
well worth the cost of the plan, and 
through men such as these we ex- 
pect to reap large benefits when 
selling activity returns.” 


S. A. E. to Discuss Forging, 
Molding and Machining 


(Continued from Page 1) 


castings and freedom from sand, 
giving economy in machining, sav- 
ing of space, time and labor in mak- 
ing the casting and high tensile, 
transverse, impact and compression 
strength in the product, with uni- 
formly close grain and freedom from 
shrinkage. The casting and anneal- 
ing operations can be controlled to 
give almost any desired degrec of 
hardness, 

Following discussion of Mr. Dos- 
tal’s paper, members of the society 
will pay a visit to the plant of the 
Holley Carbureter Company, with 
particular attention directed to the 
permanent molding operations of 
the concern. This visit will consti- 
tute a sort of practical demonstra- 
tion of the development outlined in 
Mr. Dostal’s paper. 

The national production dinner 
will be held in the evening in the 
grand ballroom of the Book- 
Cadillac, with A. K. Brumbaugh, 
vice-president of the society, as 
toastmaster. Louis Ruthenberg, 
president of Copeland Products, 
Inc., will speak on “Constants and 
Variables in Production and Produc- 
tion Men.” Phillips Thomas of 
Westinghouse will demonstrate elec- 
trons at work and play. 


P. C. OSTERMAN TALKS 
TON. J. CHAPTER, A. S. S. T. 


Newark, N. J., Oct. 7.—The New 
Jersey chapter, American Society for 
Steel Treating, had as its speaker 
last evening P. C. Osterman, who 
talked on probleims of heat applica- 
tion. A dinner was served a the 
Washington Restaurant, followed by 
a moving picture entitled, ‘The 
| Service to a Great State.” 
| Mr. Osterman is vice-president of 
the American Gas Furnace Com- 
pany of Elizabeth, with which he 
has been connected for the last 
thirty years. He is a member of the 
American Society of Mechanical 
Engineers, the recommended prac- 
tices committee of the American 
Society for Steel Treating, the Army 
Ordnance Association and is an au- 
thority on gas-fired furnaces. 

Harry D. McKinney, vice-presi- 
dent of the Driver-Harris Company 
of Harrison and former chairman of 
the New Jersey chapter, has been 
named a national director for two 
years, 

GILMER NAMES BAUER 
GENERAL SALES CHIEF 

Philadelphia, Oct. 7—Charles H. 
Bauer, for the past six years man- 
ager of the automotive division of 
the L. H. Gilmer Company here, has 
enlarged his sphere of action to em- 
brace the entire sale of the com- 
pany’s many industrial and auto- 
motive products, 

Through intensive merchandising 
methods, coupled with a natural 
ability for efficient sales organiza- 
tion, Mr. Bauer in these six years 
has greatly broadened the company’s 
automotive business and brought it 
to its present international standing. 

Mr. Bauer is international presi- 
dent of the Automotive Boosters 
Clubs, which number some _ 1,200 
manufacturers’ representatives, and 
members of the board of counselors 
of the Motor and Equipment Asso- 
ciation. 
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Honor Colonel Gilbreath 
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Chris Sinsabaugh—Detroit Editor 








AYBE the late Tom Marshall, former vice-president of 

the United States, was right when he declared that 

what the country really needs is a good five-cent cigar; but 
certain it is that what the automobile industry requires is 


good salesmen. We have many, but we need more. How 
to get ’em was a problem until the Chrysler Corporation 
blazed the trail by setting up a correspondence course to 
train ’em, a course which polishes up those already in the 
business and another that takes in raw material, those seek- 
ing to break in, but who lack the necessary experience and 


know-how to qualify for the retailing of automobiles. 
* “ * . 


HRYSLER is said to have invested something like 
$100,000 in this big idea of his. He put it into opera- 

tion three years ago, with the course open to those in the 
employ of the corporation. In that time two courses have 
been taught, 1,500 graduating from the first one and 4,000 


from the second. 
The course for the rookies is just starting, the opening 


gun being advertising calling for recruits. Anyone can enter 
this, the fee being $35. Already more than 2,000 have replied 
to the advertising. These come from people outside the cor- 
poration who desire to become automobile salesmen. The 
course, aS prepared by the La Salle Extension University, 
covers all phases of retailing motor cars. It is spread out 
over sixteen weeks of home study and when it is finished the 


graduate is expected to really know his onions. 
a ak ~ 


66 UR courses for those working for the Chrysler Cor- 

poration have thoroughly demonstrated the value of 
the idea,” says Cliff Knoble, who is looking after many of 
the details. ‘Results recorded tell us that our men, after 
graduating, have shown from 20 to 40 per cent. improvement 
in salesmanship. And among those who have taken up this 
home study have been all of our leading executives. 

“Now that we have started offering the course to other 
than Chrysler people, we expect to develop a small army of 
possible salesmen. We're taking them green, when they are 
not hide-bound and following old-time methods, and showing 
them the modern way of selling automobiles, 

“Following graduation we are going to try to place 
them in good jobs by sending the name of each to our dealers 
in the territory in which the student lives. I feel our dealers 
will tap this reserve when we build it up. I know of one of 
our dealers who hired a youngster simply on the strength of 
the fact that he has enrolled for the Chrysler course.” 

*” * * 


OW that Erwin-Wasey has taken over the Hudson- 
Essex advertising, we have back in our midst a vet- 
eran who is no stranger to Detroit—Robert W. Mickam, who 
is the executive in charge of the account. This chap Mickam 
was at the head of Ford advertising from 1912 to 1917 and 
later was advertising manager of the Ford Motor Company 
of Canada, Ltd. Old-timers will recall that Mickam was a 
member of the first World’s Salesmanship Congress in 1916, 
which brought President Wilson to Detroit to open the ses- 
sion. Mickam will spend a lot of time here, although 
attached to the agency’s New York office. 


* *” * 


’M going to spend $3.50 to attend a banquet which the 
I Michigan Good Roads Association is giving in honor of 
William S. Gilbreath. Fancy a newspaper man buying a 
banquet ticket! However, this time the money is not 
begrudged, for this same Gilbreath has this dinner of appre- 
ciation coming to him. Father of the Dixie Highway and a 
transcontinental highway pioneer, Col. W. Sydnor Gilbreath 
(that’s the way it reads on the invitation) has done more 
trail blazing than any of the present-day enthusiasts. An 
executive of the Automobile Club of Michigan, he still is a 
powerful factor in the development of motoring. The dinner 
is to be held at the Book-Cadillac Friday evening, October 
30. I’d venture to predict that most of the big people in 
the industry will be there, too. 
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How Chevrolet Dealer Built Service Pro 


Indianapolis Concern Finds 
Cleanliness 
ciency Has Big Part in 
Successful Operation of 
Shop and Parts Depart- 
ment 


CLEANLINESS and 

form the keystone of the suc- 
cessful operation of a dealer’s serv- 
ice department, in the opinion of 


Robert D. Johnson, president of the 
Johnson Chevrolet Company, In- 
dianapolis. 

Since taking over control of the 
company about a year and a half 
ago, Mr. Johnson has built his 
service up to the point of profit 
and importance that it now occu- 
pies, carrying on a program of im- 
provement and remodeling over a 
period of more than a year. 

From an organization of make- 
Shift operation, the Johnson service 
Station has evolved into a hustling 
department bristling with activity 
and equipped with the most modern 
instruments and tools available. 
Standing out as a model for both 
cleanliness and efficiency. Less 
floor space is now occupied than 
formerly, yet the entire operation, 
including an up-to-date body de- 
partment previously located in an- 
other building, is located in the 
Johnson building at 11th and Me- 
ridian Streets. 


efficiency 


“After taking over control] of the | 


business,” said Mr, Johnson, who 
had been associated in the man- 
agement of the company for several 
years before, “it at once occurred to 


me that to survive the 1930 slump | 


it was going to be necessary to get 
Some revenue from other sources 
besides new car sales. The service 
department appeared the most 
logical place to look for this, and 
we at once launched a program of 
improvement, at the same time 
Starting a drive to bring our cus- 
tomers into cur shop for service. 
“Special effort was made to learn 
why people didn’t come back; to 
find what was necessary to satisfy 
them, and tc keep them happy. Our 
first move was to make this depart- 
ment as compact as possible with- 
out crampifg the workmen, and the 
next to see that the workmen did 
their work with precision and 
cleanliness. To ask them to keep 
clean in a dirty shop would have 
appeared ridiculous, so we cleaned 
up the shop. We put the men in 
clean white uniforms, an@ our busi- 
ness at once began to grow.” 
Among the more recent improve- 
ments to the Johnson company’s 
Service, which has proved its value 
as an investment by the returns Mr. 
Johnson claims for it, is a hydraulic 
lift in the greasing department. In- 
Stalled with other up-to-the-minute 
pressure equipment the lift, accord- 
ing to Mr. Johnson, was respon- 
Sible for more than trebling the 
volume of greasing in his shop. 
Prior to its use, grease jobs, he said, 
averaged about four a day, 


teen. 

The parts department 
was made to feel the push of prog- 
ress and was remodeled to permit 
the carrying of a complete line of 
Chevrolet parts and accessories. A 
Service salesman is kept on the floor 
to take the customer’s order and 
assist in determining the repairs 
needec. A factory-trained service 
manager is in charge of the shop as 
a whole. 

Mr. Johnson himself is in intimate 
contact with each department of his 
service station at all hours of the 
day. He leaves nothing in the way 
of satisfying the customer, a factor 
which has aided materially in build- 
ing his service to the present huge 
volume it enjoys. 


TWIN COAGH WORKING 
ON BROOKLYN 


and Effi- | 


fitably 











5 MONTHS’ COMPLETE 
LUBRICATION SERVICE 


as outlined in Dealer’s Service Agreement 


USED CARS 


Sold During This-Sale and Priced Above $150 


hed 
double offer. For a limited time only, every used car in our complete stock 1s mar 
eo sae bargain price. And, in eaaiedtn, we will give you absolutely free, five months’ lubri- 
cation service, as included in the Chevrolet Dealers Service Agreement. 


from us with confidence, for the famous 
Although this offer makes your dollars worth more, you can buy hae chodea ona t0* 





Capital City Auto Company, 
Studebaker and Pierce-Arrow dis- 
tributor, New Orleans, has inaugu- 
rated free parking service at the 
service quarters, 730 Julia St., and to 
further accommodate patrons has 
provided a “courtesy car” to take 
customers from the service station 
to the business section proper. 

Both services are without charge 
and Pierce-Arrow 






WITH 
ALL 









Finds Free Parking Space, 
Courtesy Car Good Method 
_ Of Advertising Dealership 


RED PERKINS, president of the | stops 


Carondelet and Canal 
Streets. It leaves the service sta- 
tion every half hour until 10 a. m. 
and departs from Canal stop on the 
quarter hours. The same schedule 
is maintained in the afternoon from 
4 to 5.45. Between 10 a. m. and 4 
p. m. it leaves the service station 
on the hour and returns on the 
half hour.” 

The car is lettered in gilt and 
blue characters and bears he in- 


at 





likewise | 


ORDER | 
Kent, O., Oct. 7—Production has | 





Read the extremely low sale prices below 
values 


192L Chevrolet Coach 
De Luxe 
‘This car has been used by one of our 
fum mémbers and cannot be told 
Sold with & Bew cer 
xuaraniee 


down payment, $192.00 





payment only 


1927 Pontiac Landau 





one. . 
that con be bought at = arcs: seving 
A cown payment of only 


$150.00 


ily 


SMALL DOWN PAYMENTS . 


BERGENFIELD, N. J. 





NATIONAL MOTORS ADDS 


Irvington, N. J., Oct. 7.—F. T. 


Motors Manufacturing Company, 
builder of Day-Elder motor trucks 
and buses, announces that fifty-two 
new dealers have been signed by the 
company to handle Day-Elder sales 
and service. 

More than 200 dealer applications 
were received, according to Mr. 
Macrae, following the price reduc- 
| tion of $200 to $1,500 on the Day- 
Elder line without any change in 
the specifications of the chasis. 

There seems to be a distinct trend 
on the part of passenger car dealers 
whose line does not include a truck 
unit to take on a motor truck in 
order to gain an additional source 
of revenue without any material in- 
crease in overhead, Mr. Macrae 
said. Of the 200 odd dealer appli- 
cations received sixty per cent. were 
from passenger car merchants now 
operating display rooms and servic 
stations. 





vera and | 
within a short time afterward had | 
reached an average of about fif- | 


GREYHOUND BUS LINE 
USING P. S. TERMINAL 


Newark, N. J. Oct. 7.—An ar- Monday and to continue to Decem- 
| rangement has been made whereby | per 13, seventy-two radio stations 
buses of the Greyhound Lines use| throughout the country are broad- 
public service terminal in Newark) casting nightly weather forecasts 


without competition from other 
lines covering the same territory. 
Other lines reaching points not on 
the Greyhound routes continue to 
use the terminal. The Greyhound 
Lines operate eighty-six coaches 
daily out of the public service ter- 
minal in Newark. Their lines cover 
50,000 miles of route from coast to 


52 NEW DEALERS 


Chevrolet red OK tag on the radiator of the car you buy shows how it has been ca 
conditioned to give dependable performance g ng ge 
n withou! 
You cannot afford to pass up this double opportunity. Come tn today! 
See These Amazing Bargains. BUY NOW and SAVE. 
Ford Roadster Model A* 
$225. 


00 
Mas oew Deep ed eo 
Caen ee ne EEE San 
Ford Coupe Model A 


jeod ti and bat- 
Eee > fize cope. Down 


$125.00 a SOO see | Re Raa evar Sue's Lice 
whos sort Bae Satrtnter sane | Model T Ford Coupe 1927 | “™"" “" g129.09 
teeny vit appreciate. mise wo Sere eet many miles. ‘oe > 
$35.00 cash 1930 on Coupe 
1930 Chevrolet Coach ——— ye Luxe 
You can't tell this car from @ new Chevrolet 1928 Landau at Sit Yoh heat oe 


A "ez, comfortable car for the fam~- 
‘ar runs very ana 
is very low. You ean hare this car for 


only $70.00 down 
Many Other Cars from $100 up 


Centre Motor Sales Corp. 


215 SOUTH WASHINGTON AVENUE 


CHEVROLET USED CARS ARE SOLD WITH AN “OK” TBAT COUNTS 


coast and serve forty-seven of the} 


forty-eight states and also Canada 
and Mexico. 





MOTOR TRUCK ASSOCIATION 
WARNS ON CONN. LAW 
New York, Oct. 7.—T. D. Pratt, 
general manager of the Motor 
Truck Association of America, Inc., 
reported yesterday that New York 


been started on twenty-five twenty-| trucks going into Connecticut had 


Seven-passenger buses for the 


been stopped and their drivers 


Brooklyn Bus Company, it has been} fined for carrying loads in excess 


announced by Officials of the Twin 


of the limit legally permitted for 


Coach Company. A short time ago} each truck in that state. The trouble 


the Kent concern completed an or- 


is due, Mr. Pratt said, to the dif- 


der of 150 of the large Twin Coach}ference in the carrying capacities 


buses for the Brooklyn concern, 





permitted in the two states. 


_GLYCERINE PRODUCERS 





above free offer, these cars are wonderful 







1929 Chevrolet Coach 


This cor has just bern completely 

ulead im our OFM £10) e 

Sve Hed 1930 parts tm the motor 

@ Rew clutch and fivwherl 

Paint, lies and battery excellent Cao 
Ld for 


$110.00 down 
1930 Whippet Coach 


Oaly honest miles, A real 
let aid i motor Tires and 
are worthy of 


































Por only 


$150.00 Down 






EASY GMAC TERMS 





PHONE DUMONT 4-2100-1-2 








THE CENTRE MOTOR SALES CORPORATION, Chevrolet dealer- 
ship in Bergenfield, N. J.. has adopted a free five months’ complete 
lubrication service with all used car sales. 

with complete descriptions and down payment 


Ten cars are advertised, 


IMPORTANT COURT RULING 
ON PACIFIC COAST 


Los Angeles, Oct. 7—That auto- 


Macrae, president of the National; mobile manufacturers generally are 


likely to be successful in combating 
unauthorized service men from using 
the former’s trade-names to secure 
business, is indicated by the outcome 
of recent court action instituted 
in Federal Court here by the Lin- 
coln and Ford Motor companies. 

In the first action of its kind ever 
brought on the Pacific Coast, Fed- 
eral Judge William P. James granted 
an injunction enjoining A. J. Dove, 
automobile repairman, 1616 Ingra- 
ham St., from using a sign leading 
the public to believe he was furnish- 
ing authorized Lincoln service. Dove 
was ordered to remove or obliterate 
the sign immediately. 

The injunction restrains him from 
using the words “Lincoln,” “Lincoln 
service,” or “any imitation of the 
company’s name or in any way im- 
plying that he has any connection 
whatsoever with that company.” 


BROADCASTING WEATHER 


New York, Oct. 7—Beginning last 





sponsored py the Glycerine Pro- 
ducers’ Association, makers of all 
the standard radiator glycerine 
anti-freeze produced in this coun- 
try. When a cold wave is predicted, 
the station announcer will warn car 
owners to make sure that their 
cooling systems are sufficiently pro- 
tected against the lowest tempera- 
ture expected. 

Weather records collected by the 
Glycerine Producers’ Association 
prove the special importance of 
freeze warnings during October and 
November. 


| 


| 
; 


PLANS TRUCK TERMINAL 

Hartford, Conn., Oct. 7.— The 
Byrolly Transportation Company of 
Waterbury has purchased Building 
20 of the old Hartford Rubber | 
Works on Pope Park Highway for 
use as a truck terminal. Ground} 
area of the building is about 13,000 | 
square feet. Alterations are being | 
made to adapt the structure for the | 
truck company’s purposes. 


i service station to the business area 


to Studebaker 
scription: “Courtesy Service Car, 
Studebaker, Pierce-Arrow, Capital 
City Auto Company, Service Sta- 
tion,” on the sides. 


owners and entirely for their serv- 
ice. The courtesy car is driven on 
regular scheduled trips from the 


NEW HUDSON. DEALERS 
FOR NORTHAMPTON, MASS. 


Northampton, Mass., Oct. 7.—N. A. 
Pitcher and W. E. Symansky, for- 
merly with Magranis Motor Sales, 
Northampton, have been given the 
franchise for Hudson-Essex sales 
and service in Northampton and 
vicinity, occupying a spacious show- 
room and service department in the 
new building at 92 King St. Both 
men were associated with Mr. Mag- 
ranis for several years—Mr. Pitcher 
in the sales department and Mr. 
Symansky as foreman of his ser- 
vice station. 


“Many already are using this dual 
service we are offering, but we have 
almost unlimited space for parking 
Studebaker and Pierce-Arrow cars 
and accommodate any reasonable 
number with the courtesy car in 
use,” Mr. Perkins said. “We invite 
all owners of these cars to make full 
use of these facilities without charge. 

“Many women hesitate about 
driving their cars downtown be- 
cause of the problem of parking. 
With these services Studebaker and 
Pierce-Arrow owners simply drive 
into our Julia Street place, just off 
St. Charles, toward Carondelet 
Street, sit down in our waiting 
room if the courtesy car is not 
there, and in a few minutes are in 
the shopping district. They can re- 
turn the same way. Business men 
may take advantage of these in the 
same way in the morning and 
afternoon. 


PREIS RESUMES NASH 
PHILADELPHIA DEALERSHIP 
Philadelphia, Oct. 7.—Harry M, 
Preis has resumed the representa- 
tion of Nash cars here as a dealer, 
operating as the Preis Nash Motor 


“The parking accommodations| Company, Inc., at 4731-35 North 
are from 7.30 a. m. to 6 p. m. The| Broad St. Retail sales will be in 
courtesy car leaves our service} charge of Otto H. Lang, formerly 


for years with Mr. Preis. Jack 
Byerly, also formerly with the Preis 
organization, has been named serv- 
ice manager. 


station for the first trip to the 
business district at 8 a. m., with a 
chauffeur in charge. It goes down 


Carondelet Street to Canal and 











HE inspiring way in which 
the Willys-Overland dealer organi- 
zation has met existing business 
conditions is proof of its own 
inherent strength, the value of the 
Willys-Overland franchise, and con- 
sumer acceptance of Willys-Overland 


products. 


Write or wire for franchise particulars 


Wiliys-Oveclaad, lac., Toledo, O. Willys-Overland, Ltd., Toronto, Cam. 


WILLYS 


A BIG SIX priced like a four 
A POWERFUL EIGHT 
A BRILLIANT KNIGHT . 
2 NEW 


WILLYS TRUCKS 
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- N ational Loss 


NCE in a long, long time a man passes on whose going 
Such a man was the late Dwight 
Morrow, senator from New Jersey. Mr. Morrow’s death was 
Every class, every in- 
dustry in the United States, will suffer for lack of his clear 
judgment and incisive action in the period of rehabilitation 


is a national loss. 


a definite loss to the whole nation. 


that lies before us. 


To the service of his country Mr. Morrow brought a 
clearness of vision and a complete honesty of speech, which 
astonished and bewildered politicians. To a field of endeavor, 
where the method of approach has always been muddling, 
Morrow 
He actually told the voters 
exactly how he felt on any given question and let them — 

e 
response which this new attitude received from the voters 
might make even politicians thoughtful, but that probably 


equivocation, straddling and plain lying, Mr. 


brought complete frankness. 


how he would act if they elected him to public office. 


is too much to hope for. 


The United States stands beside Dwight Morrow’s bier 
in deepest sorrow, and well it may, for it has lost a man who 
served it well and whose potentiality for future service prob- 


ably was greater than that of any living man. 


Closest at Hand 


OT long ago a financial reporter asked a captain of 
industry when he thought the depression would end. 
That is scarcely front-page news, for the same question has 
been asked several billion times in the past two years. How- 
ever, the answer of this industrialist deserves more than 
casual consideration. He told the reporter: ‘The depression 
will begin to pass when all of us do with all our might the 
thing that lies nearest at hand.” 

Surely this is a well-worded protest against the all-too- 
common failing of letting “Nature take its course”; of sitting 
by while the depression lingers. Waiting for things to change 
without giving them a shove in the right direction is cer- 
tainly not the spirit in which our ancestors carved a country 
out of the wilderness. 

Our own industry furnishe# an excellent example of 
what acting can do that waiting will never produce. Finan- 
cial conditions this year have decreased the sale of new cars 
nearly 30 per cent. under the levels of 1930. Obviously, with 
such a decrease spread over the first eight or nine months 
of the year, it is unlikely that sales during what remains of 
the year will make up much, if any, of the loss so far 
sustained. 

The automobile dealer who accepts these 1931 conditions 
and simply sits and waits for renewed buying may escape 
annihilation, but he is certainly in danger of it. 

The obvious thing for the dealer this year was the 
energetic and systematic development of other divisions of 
his business. The service side of the dealer’s business is 
fairly screaming for attention, for promotion. We have 
called our readers’ attention before this to the fact that, 
while new car sales this year in the domestic market will be 
well below 2,000,000 units, there are 26,000,000 motor 
vehicles demanding repairs,. replacements and general 
maintenance. 

We do not believe that in spite of all that has been said 
the dealer has yet realized completely the advantage that is 
on his side in going after the billions of dollars that are spent 
annually on service. The dealer sells the transportation 
unit in the first place. The buyer naturally looks to the man 
from whom he bought his vehicle to keep it in efficient 
running condition. When he goes somewhere else, it is 
usually because the dealer has not supplied the service that 
he should have done. 

If we accept the statement that revival will begin when 
we all do the thing nearest to our hands with all our might, 
certainly the automobile dealer has his service department 
waiting for his most earnest effort. 







Alexander Johnston, Secretary. 
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1037 Henry Building. Seattle, 
Address ALL advertising and business correspondence to 350 Hudson St., New 
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Art Department, 














editor, 427-8 Fisher Building, Detroit, Mich. 


By C..S. KLUGH, 
Manager P. A. A. 

On October 12 and 13, the Penn- 
sylvania Automotive Association will 
hold its annual convention at the 
William Penn Hotel in Pittsburgh, 
the Pittsburgh Automobile Dealers’ 
Association acting as host to the 
state body. More than 400 delegates 


have already paid for tickets to the 
convention and it is expected that 
the attendance will be about 800. 

An attractive program has been 
lined up and the list of speakers 
includes the following: H. Bertram 
Lewis, Commercial Credit Company, 
New York City; James Dalton, “Mo- 
tor,’ New York City; Victor Pope. 
Automotive Sales Engineer, Akron, 
Ohio; Benjamin G. Eynon, commis- 
sioner motor vehicles, Harrisburg; 
James Gheen, Humorist-Inspira- 
tional, New York City; C. A. Vane, 
National Auto Dealers’ Association, 
Chicago, Ill.; Glen Daily, Penna 
Rubber and Supply Company, 
Cleveland, O.; Charles J. McGough, 
president P. A. A., Wilkes-Barre; 
Borden & Busse, New York Univer- 
sity, New York city. 

The program begins Monday 
morning, and ends Tuesday noon. 











This year our annual banquet will 
be held Monday, with Jimmie 
Gheen, humorist and philanthro- 
pist, as the star speaker of the 
evening. The Honorable James 
Francis Burke will be toastmaster. 

Tuesday afternoon the annual P. 
A. A. golf tournament will be held 
;at the Wildwood Country Club. 
| Prizes ranging from tires and fifty- 
| feet of brake lining to golf hose have 
been donated by retail merchants 
in Pittsburgh. 

Golf arrangements are in the 
hands of I. W. Danforth, of I. W. 
Danforth, Inc., Pittsburgh, who in- 
cidentally qualified for the national 
amateur championship in Chicago 
this year, and who promises an in- 
teresting and exciting tournament 
for the hundred or more delegates 
that annually enter. 

The annual P. A. A. frolic will 
be held at the Wildwood Country 
Club beginning at 6 o'clock p. m., 
Tuesday evening, and will be under 
the auspices of the entertainment 
committee of the Pittsburgh Auto- 
mobile Dealers’ Association. George 
P. Gray, Nash distributor in Pitts- 
burgh, is chairman of this comittee, 
and has outlined a wonderful pro- 
gram, which will run far into the 
evening. 


Conn. Motor Truck Group 


The annual fall reunion and ban- 
quet of the Motor Truck Association 
of Connecticut, Inc., will be held at 
the Bond Hotel, Hartford, Tuesday 
evening, October 20. There will be 
a reception at 6 o’clock and dinner 
will be served at 6.30 for 450. Ar- 
rangements are in charge of Myles 
W. Illingworth, executive secretary 
of the association, who announced 
today that the principal speakers 
will be Congressman Augustine 
Lonegran of Hartford and State 
Senator Albert E. Lavery of Bridge- 
port. 

Guests will include representa- 
tives of the National Automobile 
Chamber of Commerce of New York, 
Motor Truck Association of Amer- 
ica, Massachusetts Motor Truck 
Association of Boston, Transport 
Associates of Springfield and the 
State Motor Vehicle, Highway and 
Police departments. 

Mayor Walter E. Batterson has 
accepted an invitation to extend 
greetings in behalf of the city of 
Hartford. Everett J. Arbour of New 
Britain, president of the associa- 
tion, will act as toastmaster. 





OCTOBER 

7- 8—Detroit, Mich. Society of Automo- 
tive Engineers, nationa) production 
meeting. 

12-13—Pittsburgh, Pa, Pennsylvania Auto- 
motive Trades Association, conven- 
tion. 

9-80 Ghlenee. 10, Nationa) Safety Coun- 
cil. 


14-16—Pittsburgh, Pa. Society of I[ndus- 
trial Engineers. convention. 

14-15—Albany, N. ¥. New York Automo- 
bile Dealers Association, convention 

15-17—Pittsburgh, Pa. American Gear Man- 
ufacturers Association, convention 


15-24—London, England. Internationa: 
Motor Exhibition. Oivmpia Hall, 
19-22—Chicago, Ill. Nationa) Hardware 


Association, convention. 


22-28—Prague, Czecho-Siovakia. Interna- 
tional Automobile Exposition. 

22-28—Prague, Czecho-Slevakia. Interna- 
tional Avtomcbile Exposition. 

23—New York City. American Iron and 

Steel Institute, convention. 

27-28—Chicago, Ill. American Railway As- 
sociation, Motor Transport Di- .ion, 
meeting. 


NOVEMBER 


5-14—London, England. International Com- 
mercial Motor Transport Exhibition, 
Olympia Hall. 


10-12—Chicage, [ll American Petroleum 


Institute, annual meeting, Hotel 
Stevens. 

28-Dec. 9—Brussels, Belgium. Automobile 
Salon. 


29-Dec. 5—New York, N. Y¥. Automobile 
Salon, Hotel Commodore. 

30-Dec. 4—New York City. American 60- 
oety of Mechanical Engineers, an- 


nua mone. 
DECEMBER 


7-12—Atlantic City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 
§-11—Atlantio City, N. J. American In- 
gettute of Chemica] Engineers, meet- 
g. 


Calendar of Coming Events 


Plans Its Annual Reunion 


The reception committee is com- 
posed of Leonard I. Clark of Green- 
wich, Stephen L. Smith and L. A. 
Johns of Meriden, Harold C. Davis, 
John Ghent, H. A. Sillence, Edward 
G. Mooney and Harry Wallenberg 
of Hartford, B. C. Edgerton of 
Bridgeport, Joseph Brazos of Mid- 
dleton, M. J. Bisnovich of Water- 
bury, William A. Perett of South 
Manchester and Joseph G.-McFar- 
land of New Haven. 

The Motor Truck Association of 
Connecticut was organized twelve 
years ago for the purpose of pro- 
tecting and improving the. trucking 
industry of Connecticut. Its mem- 
bership was formerly composed of 
men operating trucks for hire. 
About two years ago the associa- 
tion was reorganized, at which time 
the by-laws were revised, permitting 
any individual or company operat- 
ing trucks, whether for hire or for 
personal use, to become a member. 
Many prominent milk, ice cream, 
coal, lumber, truck, trailer, tire and 
accessory dealers throughout the 
State are now affiliated with the 
organization. 








JANUARY 


9-16—New York City, National Automobile 
Chamber of Commerce, Nationa’ 
Automobile Show. 

9-17—Los Angeles. Annual Automobile 
Show of the Los Angeles Motor Car 
Dealers Association 

10-13—Chicago. National Wheel and Rim 
Association, annual convention, 
Edgewater Beach Hotel. 

11-14—Detroit, Mich, American 
Builders Association, 
convention and show 

16-23—Newark, N. J. Newark Automobile 
Dealers’ Association’s annual show 

16-23—Buffalo, N Annual] automobile 
show of Buffalo Automotive Trade 


Association, Inc., 174th Regiment 
Armory. 

17-23—Cincinnati. Automobile show of 
Cincinnati Automobile Dealers’ As- 
sociation. 

17-23—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 
Trades, Inc. 


22-30—-New York. National Motor Boat 
Show, Grand Central Palace. 

23-30—Minneapolis. Annuai Automobile 
Show of Minneapolis Automobile 
Trade Association. 

23-30—Pittsburgh. Annual automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden. 

30-Feb. 6—Cleveland. Annual Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 

30-Feb. 6—Chicago, Ul. National Automo- 
bile Chamber ef Commerce, Nationa! 
Automobile Show. 

30-Feb. 6—Chicago, Ill. Automobile Solon, 
Hotel Drake. 


FEBRUARY 


6-13—St. Paul. Annual Automobile Show 
St. Paul Automobile Dealers, Inc. 

13-20—Kansas City, Mo. Annual Auto- 
mobile Show, Kansas City Motor 
Car Dealers’ Association, American 
Royal Building. 

13-20—Los Angeles, Cal, Automobile Salon 
Hotel Biltmore. 

22-March 5—San Francisco, Cal. 
bile Saion, Palace Hotel. 


Automo- 





Roac | 
twenty-ninth | 


Trade Association News 


P. A. A. Plans Lively 
Annual Convention 





P. A.D. A. ELECTS 
OFFICERS IN SALES, 
SERVICE GROUP 


At the semi-annual meeting of 
the sales managers’ division of the 
Pittsburgh Automobile Dealers’ As- 
sociation the following officers were 
elected for the ensuing six months: 

Chairman, George W. Stewart, re- 
tail sales manager Frank D. Saupp, 
Inc., Dodge distributor; first vice- 


chairman, Paul Minnick, retail sales 
manager C. A. Rehtmeyer, Inc., 
Oakland-Pontiac distributor; sec- 
ond vice-chairman, G. D. Jay, Jr., 
retail sales manager Pierpont Motor 
Company, Hudson-Essex distributor; 
secretary-treasurer, W. N. Owings 
of P. A. D. A., re-elected. 

At the annual meeting of the 
service managers’ division of the 
P. A. D. A. held last week the fol- 
lowing officer and directors were 
elected for the ensuing year: 

President, A. E. Welker, service 
manager Nash Pittsburgh Motors 
Company, Nash distributor; vice- 
president, J. D. Rose, service man- 
ager Oldsmobile Pittsburgh Com- 
pany, Oldsmobile distributor; direc- 
tors, Arch Straub of Vogeley Oil 
Company, C. C. Collier, service 
manager H. F. Gleason Motors, Inc., 
Hupmobile distributor; L. C. Dean, 
service manager McKinley-Gregg 
Automobile Company, Franklin dis- 
tributor; secretary-treasurer, W. N. 
Owings of P. A. D. A. re-elected. 


SAFETY CONGRESS 
TO DISCUSS VALUE 
OF DRIVER LICENSE 


Chicago, Oct. 7.—When the twen- 
tieth annual Safety Congress and 
Exposition gets under way here 
October 12, the question of driver 
license legislation will come up for 
considerable discussion, according to 
a statement issued today. 

This subject has been brought into 
the limelight particularly since de- 
feat of the driver’s license law re- 
cently at the closing session of the 
Illinois Legislature. The bill had 
the support of the National Safety 
Council and many other powerful 
interests. 

An entire session on October 16, 
the final day of the congress, will 
be devoted to traffic legislation, 
with emphasis placed on the drivers’ 
license law. Among those slated for 
talks are Howard D. Brown, Auto- 
mobile Club of Michigan, and Dr. 
Earle G. Brown, secretary of the 
Kansas state board of health, who 
will tell how their respective states 
passed the law. Dr. Miller McClin- 
tock, a leading traffic authority, 
will outline the benefits of the model 
ordinance drawn by the National 
Conference on Street and Highway 
Safety, showing how it may be 
adapted to the needs of any city. 


TWO N. J. BILLS AIMED 
TO TAX ON LUXURIES 


Camden, N. J., Oct. 7.—Two bills 
calling for a sales tax on luxuries 
to raise a state fund for unemploy- 
ment relief this winter may be sub- 
mitted at a special session of the 
New Jersey Legislature. 

The measure originates with As- 
semblymen F, Stanley Bleakly and 
Frank M. Travaline, Jr., of Cam- 
den county. Assemblyman Bleakly’s 
proposal is more far-reaching than 
that of his colleague. 

Both Bleakly and Travaline con- 
tend that funds for alleviating dis- 
tress among the unemployed should 
be borne by those financially able 
to stand the burden—those who can 
afford luxuriés. 

In this class both assemblymen 
list cigars, cigarettes, tobaccos, ice 
cream, motion picture and legiti- 
mate stage shows, sport events, au- 
tomobile accessories, high-priced 
magazines and the like. 

The proposed tax levy ranges 
from one-half of one mill to three 
mills on each dollar’s worth of ma- 
terials assembled into salable con- 
dition. 







SOME days ago Automotive Daily News asked a number of its dealer 
readers to express their opinions on the much discussed question of 
whether longer discounts would help the retail merchant in the present 


situation. 


The replies printed herewith give an excellent idea of the 


division of opinion that exists among dealers on this subject at the present 


time.—The Editor. 


Higher Discounts Would 
Be Help in These Times 


We do not believe a longer dis- 
count would help the dealer from a 
net profit standpoint. 

However, a longer discount might 
induce some trade-in allowance 
which might seem more attractive 
to the individual buyer, thus creat- 
ing an increase in sales. 

From our dealer _ contacts 
throughout this territory, we find, 
practically all good dealers who have 


been in business some time are 
adjusting their organizations and 
showing a net profit, even with low 
car sales which most of them have 
to accept. 

Increased discounts properly mer- 
chandised to the dealer would cer- 
tainly be of benefit in these times. 

F. W. STARR, Pres. and G. M., 

Courtland Auto Supply Co., Inc., 
Courtland, N. Y. 


Uniform Discount Is 
The Real Need Today 


We believe a 25 per cent. discount 
is about the right amount for all 
dealers to make a legitimate profit 
and take care of the proper sales 


and service to cover his particular 
territory. 

We also believe one of the best 
steps that could be taken by the 


automobile manufacturers as a 
whole would be a uniform discount 
for all dealers regardless of the list 
price of the car. This would go a 
long way towards helping the used 
car situation. 
A. BIGSBEE, president, 
Bigsbee Motors, Inc., 
Saratoga Springs, N. Y. 


Discounts That Increase 


Dear Sir: 
never sold @ car On which there was 
an “abnormal” discount, 

It- has been our observation, in 
Our particular field of endeavor, 
that the dealers who were getting 
bigger discounts than the average 
were evidently doing longer trading 
On used cars, from the fact that 
they lasted a comparatively short 
time. 

To us it would appear that a 
larger discount.to the dealer today 


This company has | 


would necessitate the increasing of 
the price to the ultimate consumer, 
which, we believe, would not help 
the situation at the present time. 
Our actual experience has been 
mainly with Cadillac-La Salle, Hud- 
son and Essex, Oakland-Pontiac, 


Chevrolet and Ford cars, over a 
period of approximately twenty 
years. 


F. H. LIEDIKE, Asst. Treas., 
Empire Automobile Company, 
Glens Falls, N. Y. 


The Times Call for 
Longer Discounts 


A larger discount would help the|be compensated to some degree by 


dealer at the present time. 
for granted the general condition of 
the automotive trade at the present 


time, we feel that every dealer would | 





Taking | having a larger percentage to work 


with. 
EDSON M. REAMER, president, 
Universal Motor Sales Co., Inc., 
Amsterdam, N. Y. 


Dealer Today Has 


Too 


Little Leeway 


We feel that the dealer should be|of larger discounts, which would 
given larger discounts, as the risks| give the dealer a chance to make a 
on trade-ins are so great and the| fair profit on each deal. 


dealer has so little leeway due to 
the reduction in the list price of 
the cars. We are, therefore, in favor 


P. L. DARLING, 
Darling Chevrolet Company, 
_ Little Falls, N. Y. 


Wants Discounts Paid 
At End of Fiscal Year 


I believe that larger discounts | doing all the trading now that they 


would help the dealers at the present 
time. I do not think that we would 
have any more trade if larger dis- 
counts were given, as people are 


can. 





The dealers would benefit if 
the larger discounts were paid at 


the end of the fiscal period. 


C. H. ARTHUR MOTOR SALES, 
Lowville, N. Y. 
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New Welding Torch 





AUBURN EARNINGS 
REPORTED AT $4.91 
IN THIRD QUARTER 


(Continued from Page 1) 


\ 1 


in cash and government securities. 
Current liabilities amounted to 
$2,543,476, or current ratio of 5.95, | 
representing the strongest current 
financial position in the company’s 
history. 

Net quick assets per share 
amounted to $63.30 and book value | 
per share was $87.56. 

In a statement today, accom- | 
panying the announcement, L. B. 
Manning, executive vice-president 
of the Cord Corporation, of which 
Auburn is a division, said: “Au- 
burn’s position this year in every 
respect is the strongest in the com- 
pany’s history. Despite general ad- 
verse business conditions, Auburn 
and Cord sales in the first nine 
months of 1931 were 32,896 cars, 
which is 19,203 more cars than were | 
sold in the entire year of 1930. The 
management's confidence in the fu- 
ture is best expressed by the fact 
that development and expansion 
plans are going forward on a larger 
scale than in any previous period.” 





NEW Style 9800 air reduction welding torch 


The Air Reduction Sales Company | tive gripping surface without harsh- 
has recently placed on the market} ness to the hand. 
a new welding torch known as Style The use of a wrench to properly 
9800. This new torch is of strong,| position the tip each time one is 
| sturdy construction, designed for the | changed has been eliminated 
medium and heavy classes of oOxy-|through the design of the new mix- 
|acetylene welding, according to the|ing head nut. A skirt has been 
makers. added to the hexagonal nut, allow- 
Important new features of this;ing it to be loosened or tightened 
torch are as follows: Ribbed han-/by hand. If for any reason the 
dle, new type mixing head nut, oxy-| mixing head nut cannot be loosened 
gen and acetylene ball seat type|by hand, a wrench can be applied 
needle valves, needle valves easily|to the hexagonal nut. 
repacked and an unusually soft The new style ball seat type 
flame characteristic. needle valve has been adopted for 
The ribbed handle affords a posi-|this torch. The principal feature is 
a ball seat of stainless steel, strong, 
hard and durable. Repacking, if 
necessary, can be accomplished 
easily, using Palmetto wick pack- 
ing, available in nearly all shops 
and plants. The needle valve han- 
dles are ribbed to match the torch 
handle and afford a good grip. 
The soft flame characteristic is 
achieved in the Style 9800 torch by 
reversing the conventional method 
of bringing the gases to the tip. In 
this torch the oxygen enters the 
torch head at the side and the 
acetylene through the center. The 
mixing device operates on the well- 
known principle employed in Airco- 
| Davis-Bournonville torches, to as- 
sure mixing of the oxygen and 
acetylene before entering the tip. 
Tips of hard-drawn copper, of 
either the swaged or the separable 
type, can be furnished. Both types 
of tips are made to furnish either 
the bulbous or the long, pointed 
flame. 


'A.S. MLE. PROGRAM 
FOR NOV. SESSION 
NOW COMPLETED 


(Continued from Page 1) 








Contemporary Comment 


ODAY the consuming public is sWayed by the influence 

of the woman who is alert and up to date. We had a 

fine demonstration of this influence when the scientists dis- 

covered that calves’ liver contains a large amount of vita- 

mins. Within one week after that announcement the women 

in New York raided the meat shops, and you had to reserve 

your liver almost as far in advance as you now do tickets to 

a big Broadway theatrical hit. Mrs. Consumer had “snapped 

in’? the moment she discovered that there was a new scien- 
tific advantage available to her. ; 

Woman is teaching us that if we are to have prosperity 
we must inject beauty into mass production. We must 
remake our tin-lizzy world into an artistic world, a world of 
color and style and convenience, comfort and even luxury. 
A day is approaching when the things we will turn out of 
our factories will have the beauty of those in the days of 
handicraft. Our buildings and bridges will no longer be 
eyesores, but combinations of service, economy and beauty.— 
Charles F. Abbott in the Iron Age. 

* we * 
INCE the successful experiment recently carried on in 

France in rubber-tiring railway cars, the suggestion has 
been made that similar equipment on the general type of 
urban street cars would go far to deaden the ofttimes terrific 
noise which all those must suffer who live or work along sur- 
face or elevated car lines. Such noises are particularly aggra- 
vating at crossings and sharp curves. The success of the 
French motor-driven coach, which made seventy-five miles | 
an hour with no more noise than the slight purr of the motor | 
and the rush of wind, cannot help but stir the hopes of the 
jaded-nerved city dweller that herein may lie some relief for 
distraught ear drums. 

The rubber tire with its metal flange grips the rail as 
securely as a railway wheel, but takes switches and curves 
so smoothly that there is no consciousness of high speed. One 
of the greatest advantages of the car is that it can pick up 
speed at short notice without any jerking. In this respect it 
is easily two-thirds more responsive than an ordinary train. 
Hence complicated signaling systems to avoid danger of 
crashes are not necessary and cars may be run at short inter- 
vals on the same line. 

The practical value of this car will lie primarily in its 
use on suburban or other short runs, The cost of operation 
is very little compared with that of a heavy train, and a string 
of cars could be run over a line, stopping frequently, and at 
the same time assuring passengers comfort and quietness. 

The application of this principle to street cars is cer- 
tainly worth an effort and may have far-reaching possibilities 
and at the same time be contributing greatly to the elimina- 
tion of unnecessary noise.—The Rubber Age. 





are the usual new members’ dinner 
at the Hotel Astor, the art exhibit 
and a public speaking contest, de- 
tails of which will be announced 
later. The conferring of awards, 
usually made during the business 
meeting, will be part of the Tuesday 
evening function this year. An une 
usually attractive program is being 
arranged for the ladies. 

The technical sessions will include 
such subjects as machine shop prac- 
tice, materials handling, applied me- 
chanics, power, textiles, fuels, man- 
agement, fluid meters, hydraulics, 
steam tables, lubrication, aeronau- 
tics, iron and steel, oil and gas pow- 
er, education and training and 
boiler-feedwater studies. The com- 
plete program with detailed infor- 
mation about the various events will 
be published in the mext issue of 
the News. 

The exhibition of art by engi- 
neers, initiated at the 1930 annual 
meeting, aroused such enthusiasm 
that the committee on meetings and 
program decided to repeat it at the 
coming annual meeting. In the ex- 
hibition this year it is proposed to 
feature works of art produced dur- 
ing the calendar year 1931. It will 
be limited to paintings, sculpture 
and etchings. 








Cumulative New Commercial Car Registration Statistics, September, 1931 
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TEMPORARY WORK | 
AIDS EMPLOYMENT 
IN NEW JERSEY 


Newark, N. J., Oct. 7.—While va- 
building and construction 
afforded temporary work 
for many unemployed, reports for 
the month of August indicated a) 
surplvs of all forms of labor in New 
Jersey, according to an announce- 
ment made by Philip Stevenson, 
state director of the United States 
Employment Service. 

Shipbuilding yards continued op- 
erating with a normal force, and 
agricuitural work gave unemployed | 
an opportunity for temporary relief 
in harvest work. 

Due to the return of many strik-| 
ers to silk mills, silk and dye plants 
showed renewed activity and slighf€! 
increase in the number of people 
employed over the previous month. 

Part-time schedules prevailed in| 
wire and stee] mills, metal working | 
establishments, foundries, machine | 
shops and various electrical, radio. 
glass, paper, paint, chemical and} 
pottery factories. 

Automobile workers, because of} 
reduced production schedules in| 
several factories, were not as nu- 
merous as previously. 

The manufacturers of women’s 
clothing were busy, and many addi- 
tional employees given work, but 
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projects 
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men’s clothing odinneré reported a 
decrease in production and slight 
decrease in the number of people 
employed. 

Hotel and domestic help, much in 
demand during the month for the 
close of the summer season, was 
slightly increased, 

The report stated, that, generally 
speaking, the employment condi- 
tions were not bettered during the 
month, but temporary work, and 
building projects did 
much in alleviating, if only tempor- 
arily, the plight of the numerous 
unemployed. 


iC. C. C. REPORTS NET AT 


$2.29 DIVIDEND RATE 


Baltimore, Oct. 7.— Consolidated 
net income, applicable to the com- 
mon stock of Commercial Credit 
Company for July and August, 1931, 
was at the annual rate of $2.29 per 
share, as compared with $2.09 for 
1930; and for the eight months 
ended August 31, 1931, was at the 


annual rate of $2.09 per share, as! 


compared with $2.17 for 1930. 
On domestic operations 
(United States and Canada) 


alone 
con- 


| solidated net income applicable to 


the common stock was at the an- 
nual rate of $3.15 per share, as com- 
pared with $2.02 for 1930; and for 
the cight months ended August 31, 
1931, was at the annual rate of 

2.71 per share, as compared with 
$1.87 for 1930, 
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NEW COMMERCIAL 


| Columbia University on October 21. 


CITROEN DUE HERE 
TUESDAY ON EUROPA) 


New York, Oct. 7—Andre Citroen, 
French automopile manufacturer, 
who has been called the “Ford of 
France,” will arrive here next Tues- 
day on the Europa for his second 
visit to the United States. He will 
represent the automotive industry 
at the eighth annual conference of 
major industries to be held at 


E. R. Frederick, American manager 
of Citroen Motors, said yesterday 
that M. Citroen plans also to visit 
the automoblie center at Detroit 
and hopes to meet President Hoover. 

Plans for M. Citroen’s stay here, 
made known yesterday by Mr. Fred- 
erick, include luncheon with Walter 
P. Chrysler, automobile manufac- 
turer, next Tuesday; luncheon with 
President Nicholas Murray Butler of 
Columbia University the following 
day, and a reception by Mayor 
Walker on the same day, with a 
tentative engagement at the White 
House on October 16. 


AMERICAN CAR DEALERS 
HOLD DINNER IN PARIS 


Paris, Oct. 7—All American auto- 
mobile firms doing business in 
France, numbering about 100, were 
represented at the annual dinner to- 
night of the American Automobile 
Club of Europe. The speakers were 
Thomas H. _H. Henry, president of the 
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American Automobile Association, 
and E. C. Morse, export manager for 
the Chrysler Motor Company. 


GOODRICH NAMES HOBAN 
MERCHANDISE MANAGER 


Akron, O., Oct. 7.—J. A. Hoban, 
merchandising manager of Good- 
rich Silvertown, Inc., retail division 
of the B. F. Goodrich Company, has 
been made manager of the Goodrich 
pneumatic tire sales division, work- 
ing directly under W. C. Behoteguy, 
merchandise manager of the tire 
division, according to a recent an- 
nouncement by C. B. O’Connor, 
general tire sales manager. 

Hoban joined Goodrich in 1919 
in a sales capacity. In 1926 he be- 
came branch manager at Pittsburgh 
and in 1929 went to Chicago as zone 
manager for Goodrich Silvertown, 
Inc. Last year he became retail 
zone manager for that district and 
March 1 of this year assumed the 
position of merchandise manager of 
the retail division. 


IOWA GASOLINE TAX 
COLLECTIONS INCREASE 
Des Moines, Ia., Oct. 7.—Receipts 
of $1,301,220 from gasoline and simi- 
lar fuel tax was reported by State 
Treasurer Ray Johnson this week, 
marking continuation of the in- 
crease in collections which has been 
marked throughout the year. The 
year’s total for the first nine months 
is now $847,300 greater than for the 
Same period in 1930. 
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GOODYEAR TIRE NAMES 
M. K. MOORE, MANAGER 
OF ACCESSORIES, REPAIRS 


Akron, O., Oct. 7—M. K. Moore, 
manager of the accessories and re- 
pair materials department of the 
Goodyear Tire and Rubber Com- 
pany at Akron, has been appointed 
manager of tube sales for the com- 
pany. 

O. G. Stinchcomb, former man- 
ager of the coast division accessories 
and repair materials department, 
has been transferred to Akron to 
succeed Moore. 

L. S. Frary, staff man in the 
Akron accessories and repair ma- 
terials department, has been ap- 
pointed manager of the coast ac- 
cessories division to succeed Stinch- 
comb. 

Moore has been with Goodyear 
since 1918, serving as assistant 
manager of merchandise distribu- 
tion department and staff man in 
the automobile tire department. 

Stinchcomb has been with the 
company since 1920, as instructor in 
Goodyear Industrial University, as 
accessories and repair materials 
salesman, tire salesman, manager of 
the Goodyear Tire Repair School 
and manager coast accessories sales. 

FPrary has been a tire salesman 
at the Minneapolis branch of the 
company, and for the past two years 
has been a staff man in the Akron 
accessories division. 
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Grant Tells Bankers 1932 


First Half 


Will Top 1931 





(Continued from Page 1) 


that General Motors during Novem- 
ber, December, January and Febru- 
ary would employ at least as many 
men as it did in similar months this 
year and probably more. He as- 
serted that his company expects to 
do more business during the first 
half of 1932 than it did in the first 
six months of 1931. 

“A big business is being stored 
up for the future,” said Mr. Grant, 
“the industry as a whole will sell 
fewer automobiles in 1931 than will 
go to the scrap heap. More gaso- 
line was used last year when we 
sold approximately 2,500,000_passen- 
ger cars than in 1929 when 4,100,000 
care were sold. And we used 9 
per cent. more gasoline up to Au- 
gust 1, this year than we did in the 
Similar period of last year, which 
means that 22,000,000 people are 
working hard for us to make busi- 
ness fine when economic soundness 
returns.” 

Mr. Grant told the bankers that 
General Motors estimates that this 
country now has 12,000,000 years 
less of transportation than the 
amount considered normal since 
1925. This figure was reached by 
assigning six years as the trans- 
portation life of every automobile 





EIGHT MONTHS OF 1931 BY 


















in use. He expressed his belief that 
1932 would be the year when the 
replacement of this missing trans- 
portion, created by two years’ 
shortages, would be a general de- 
mand. 


5. 0. OF N. J. TO LOAN 


EMPLOYEES ON STOCK 


Newark, N. J., Oct. 7.—In order 
to maintain the distribution of the 
company’s stock to employees, the 
Standard Oil Company of New 
Jersey announces that it will 
loan to employees who are par- 
ticipating in the third stock plan 
sums up to $25 a share on subscrip- 
tions. The company stated that 
the action is being taken to relieve | 
cases of distress where employees | 
are in danger of losing shares} 
previously acquired or now being 
purchased. 

Under the plan employees may 
borrow on shares standing to their 
credit but not to be delivered to 
them until the termination of the 
third plan at the end of 1931. They 
may borrow on all stocks bought 
up to October 1. Interest charges 
on these loans will be at the rate} 
of 6 per cent. 




















G.E. GUARANTEES 
ITS EMPLOYEES 6 
MONTHS’ WORK 


(Continued from Page 1) 


by them this program, which we 
confidently believe we can carry 
| out.” 

The plan “is to divide the work so 
that there will be no further layoffs 
for lack of work between November 
1, 1931, and April 30, 1932, without 
compensation, and that all those on 
the pay roll November 1, 1931, will 
receive during this period not less 
than the equivalent of one-half of 
their average weekly earnings for 
full time, but in no case more than 
an average of $15 per week, unless 
actual earnings are more than an 
average of $15 per week, in which 
|case they will receive their actual 
| earnings.” 

The method of insuring this re- 
sult is to be threefold. Employees 
|are to be assigned work outside 
their regular work, if necessary, at 
| the prevailing rates of pay for such 
work. The unemployment emer- 
gency fund, which has been operat- 
ing since December 1, 1930, is to be 
augmented by increasing the con- 
tributions of 1 per cent. of earnings 
now being made by all employees 
who are working, to 2 per cent., the 
| company increasing its own contri- 
‘bution to match those of the men. 
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Finally, if thane two methods are | 


inadequate, the directors of the | 
company will be asked to authorize | 
additional payments by the com- 
pany to the unemployment emer- 


gency fund without increasing the | 


employees’ contributions to the fund. 
Approximately $1,000,000 has al- 
ready been distributed to General 
Electric unemployed during the ten | 
months since December 1, 1930, 
when the-emergency payments un- 
der the unemployment -plan were | 
started. One-half of sis was con- | 
tributed by the employees working 
half time or more and the other | 
half by the General Electric Com- 
pany. 
U. S. RUBBER NAMES 
BACON TO SALES STAFF 
Detroit, Oct. 7.— Appointment of | 
M. C. Bacon as special sales repre- | 


sentative has just been announced | 


by L. M. Simpson, genera] sales 
manager of the U. S. Rubber Com- 
pony’s tire department, here. Mr. 
Bacon has had fourteen years’ ex-! 
perience in the puncture sealing | 
tube business, having been asso- | 
ciated with the McWade Auto- 
matically Sealed Tubes at Garretts- 
ville, Ohio, when that company | 
pioneered that type of tube, and 
later with the Poulson Rubber | 
Company, which took over its! 
business. 


CLASSIFIED "ADVERTISEMENTS | 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





accessories and tools. 
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FOREIGN TRADE 

'| OPPORTUNITIES | 

a 


| Washington, D. C., Oct. 7.—For- 
| eign automotive trade opportunities 

just announced by the automotive 
| division of the Bureau of Foreign 


| and Domestic Commerce of the De- 


| partment of Commerce are listed 
below. 

Additional information may be 
obtained from the bureau and its 


district and co-operative offices by 
duly registered firms or individuals 
upon written request, giving the op- 
portunity number. 

53827—Vienna, Austria; agency for 
automobile accessories. 

53853—-Bombay, India; agency for 
automobile accessories. 

53748—Lavallois Perret, France; 
agency for automobile accessories, 
specialties and garage equipment. 

53808—Pernambuco, Brazil; agency 
for automobile accessories, tools and 
sprayers. 

53750—Barcelona, Spain; agency 
for automobile oi] pumps for service 
stations. 

53852—-Olomouc, Czecho Slovakia; 
agency for automobile truck chassis. 

53749—Tel Aviv, Palestine; agency 
for automobiles and motorcycles, 


53699—Sao Paulo, Brazil; agency 
for service station machinery, such 
as realigning cylinders and pistons, 
and grinding cylinders. 


MAKES AND STATES 
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DeVilbiss Oil Spray Gun 


Heavy and Light Duty Draw- 
bars Offered by Utility 








Tho 


Utility 
Clintonville, Wis., is out with a new 
drawbar, in both heavy and light 


Supply Company, 


duty models, The purpose of this 
Grawbar is to serve as a connec- 
tion between a load of poles and the 
truck where one of the poles can 
be used as a trailer tongue. The 
first pole is loaded onto the trailer 
and securely fastened to the trailer 
bed. The bar is then fastened to 
the extreme front end of the pole 
and connected to the truck trailer 
hook. Then the remaining poles are 
loaded around this particular leader. 

The average pole trailer of three- 
fourths to one and one-half tons 
capacity is not equipped with a 
tongue long enough to handle a pole 
of average length or longer. 

To overcome this problem, the 
drawbar has been designed so the 
pole can be converted into a trailer 
tongue, doing away with the neces- 


sity of having a trailer with a long 
cumbersome tongue. 

The drawbar is very easily and 
quickly attached to the pole. The 
drawbar is set on the pole with the 
pintle ring extending just past the 
end of the pole far enough to per- 
mit attaching to truck pintle hook. 
Several hammer blows sink the 
studs into the pole. The chains are 
then passed around the pole and 
hooked into the bracket provided for 
this purpose. A few turns of the 
crank tightens the drawbar snugly 
against the pole. 

The drawbar is constructed of 
| two pieces of flat steel riveted onto 
the pintle ring, which also acts as 
a tiller block, while a piece of steel 
of similar size acts as a filler block 
on the other end. The studs are 
riveted to the bottom of the draw- 
bar and the tighteners are riveted 
in place on top. 








New Rockford Bearing 
Machine Suitable for 
Large or Small Parts 


The Rockford Drilling Machine 
Company of Rockford, Ill., has re- 
cently completed adaptation of an 
automatic machine designed to 
work on a special bearing made up 
of two halves. Due to the fact that 
the one machine was to be used on 
large as well as small parts, it was 
furnished in the heavy duty size to 
insure ruggedness and elimination 
of chatter, and to secure the ac- 
curacy required. Some of the con- 
structional features are described 


below. 
Motor drives directly into each 
machine head through duplex worm 


and worm gear reduction, also 
through spur pick-off gears, which 
permit securing speed changes. 
Clutch is also incorporated in the 
drive, giving control of spindle ro- 
tation independent of motors. All 
working parts within the drive are 
lubricated by oil bath, and Timken 


taper roller bearings are used 
throughout. 
THe spindles in each head are 


built up into a separate unit, known 
as the spindle unit, which fits into 
the front compartment of the ma- 
chine head, being doweled and bolt- 


ed thereto. The main driver of the 
Spind!ie unit connects with the 
driver of machine head. Spindles 
in this unit are also mounted in 





~~ 





NEW ROCKFORD 


Timken taper roller bearings, and 
oil bath lubrication is provided. The 
advantage of this unit construction 
is the possibility of interchanging 
the spindle units, so as to readily 
adapt a machine to changes in the 
part for which the machine was 
originally furnished, or for use on 
an entirely different part within 
the range of the machine. 

Both machine heads, complete! 
with motors and spindle units, are 
traversed back and forth simulta- 
neously by means of a hydraulic 
pump. A control’: designed by 
the Rockford Drilling Machine 
Company makes possible a com- 
plete automatic operation cycle af- 
ter engagement of the control lever. 
This cycle consists of rapid forward 
traverse to a predetermined point 
where tools are about to start work- 
ing, automatically slow up to proper 
feed, feed the required distance, au- 
tomatically dwell to secure the 
proper facing operation, and then 
automatically rapid return traverse | 
to the rear or starting position and 
stop, ready for another cycle to be 
engaged. 

The table of machine is in the 
form of a six-sided indexing drum, 
mounted in large Timken taper 








roller bearings. The drum table 











K-D MAKES IMPROVED 


VALVE STEM BUSHING 
REMOVER 





IMPROVED XK-D_ valve stem 
bushing remover 
K-D Manufacturing Company, 


Lancaster, Pa., has brought out a 
device known as their No. 501 valve 
stem bushing remover. This is an 
improvement over the old type 
bushing remover which has previ- 
ously been used, as it includes a 
malleable iron driving head to with- 
stand heavy hammer blows. 

No. 501 is designed to drive out 
valve bushings or guides regardless 
of how badly they are frozen. It is 
made of heavy channel steel and 
is designed to remove both long and 
short bushings. 

The head of this bushing remover 
is adjustable, so that when raised it 
opens and allows the tool instant 
application on the valve stem. When 
lowered it clamps the tool securely 
in position, completely around the 
valve, preventing any-damage to the 
valve or bushing. List price, 175 
cents. 


ALCOHOL INSTITUTE 
OFFERS IMPROVED 
ALCO TESTER 


An entirely new instrument for 
testing denatured alcohol radiator 
solutions has been developed for the 
coming season by the Industrial 
Alcohol Institute, 420 Lexington 
Ave., New York city. It is being 
marketed under the name of Alco- 
Tester, as in previous years. 

This new 1931 Alco-Tester, which 
sells for the special price of $1.35 to 
the automotive trade, has been 
greatly improved and is particularly 
adapted for quick, correct reading, 
the makers state. 

It is a larger instrument and is 
being shipped in an unbreakable car- 
ton, together with a radiator pro- 
tection chart, giving the cooling 
system capacities of passenger cars, 
trucks and buses for forty-six dif- 
ferent makes and their various 
models. A quick reading of this 
chart shows how many quarts of 
alcohol are required to protect radi- 
ators against freezing at any pre- 
vailing temperature. 


NEW BATTERY CONCERN 
Buffalo, N. Y., Oct. 7.— Brown's 
Battery Service has been established 
in modern quarters at Lackawanna 
and Woodlawn Station, Hamburg, 
N. Y., under the management of 
Raymond L. Brown. 


indexes readily by hand, and locates | 
itself properly at each of the six| 
stations. Locating and holding fix- 
ture, also designed by the Rockford 
Drilling Machine Company, is 
mounted on each side of this drum 
table. Hardened and ground steel 
guide bushings for guiding the cut- 
ting tools are incorporated in the 
table support brackets. 


NEW SPRING spray 


A new oil spray gun, suitable for 
spraying oil on automobile springs, 
etc., has recently been announced by 
the DeVilbiss Company, Toledo, O., 
manufacturers of spray-painting 
and spray-finishing equipment- 

Articles may be sprayed with this 
gun at any angle without tipping 
the gun to an extreme degree. This 
is accomplished by loosening the re- 
taining nut and turning the gun 
barrel to the desired position. 

The amount of fluid flow from 
the gun nozzle may be decreased or 
shut off entirely by turning the 


For Garage Purposes 
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oil gun by DeVilbiss 


fluid cap inward. This gun has an 
air adjustment valve which is the 
means of controlling the air pres- 
sure for any material or operating 
condition. This additional regula- 
tion aids in the elimination of mist 
so annoying to the automobile serv- 
ice station and so frequently pres- 
ent with older types of oil-spraying 
equipment. 

The fluid tube extending into the 
cup is bent to the right so that all 
material~is drained from the cup 
when the gun is turned on its right 
side. 





Lyons Metal Offers New Kit 
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bearing machine handles large or small parts 


NEW Lyons 


Two new low priced steel tool kits | 
for general shop use have just been 
announced by Lyon Metal Products, 
Inc., Aurora, Tl. 

The No. 143 Emergency Repair 
Kit carries a variety of small parts 
and tools for use when repairing 
carburetor assemblies, checking ig- 
nition systems or making body and 





Dill Instant-Air Tire Gauge 
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Repair Kit 


upholstery repairs. It is 2042 inches 
wide, 12 inches deep, 3% inches 
high—price $3.25. 

The No. 140 Mechanic's Tool Kit 
is sufficiently roomy to carry the 
complete set of sockets, straight 
wrenches and other tools used on 
the average job. It is 20 inches wide, 
10 inches deep, 11 inches high— 
price $5.25. 
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DILL Instant-Air Tire Pressure Gauge 


The Dill Manufacturing Company, 


‘ 
White figures on a black finished 


Cleveland, O., has just put on the |indicator are designed to permit easy 


market a new line of Instant-Air | 
Tire Gauges, in which several im- | 
portant improvements have been in- 
corporated. 

Perhaps the most unusual of the 
features of the new Dill gauges is a 
clear and unbreakable “window” of 
pyralin, through which the pressures 
are read. The recording device and 
indicator are inside completely in- 
closed, to make the indicator num- 
bers clearly readable for the life of 
the gauge. 

The new Dill gauges are guaran- 
teed accurate to within a pound. 


reading of pressure recordings. 
Another convenience of the new 


Dill gauges is said to be that by 
merely pressing a button at the top 
of the gauge returns the indicator 
to zero after each reading. 

Four types are available in these 
new Dill Instant-Air Tire Gauges: 
No. 6197 service type, with double 
head, graduated 10 to 135 pounds; 
No. 6196 service type, with ‘single 
head, graduated 10 to 135 pounds; 
No. 6194 balloon type, graduated 10 
to 50 pounds, and No. 6195 high 
pressure type, graduated 25 to 135 


pounds. 








